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The energy industry
eyes the narthern Great Plains

Residents, including the Crow and Cheyenne
Indians, sometimes have an almost mystical
appreciation for virgin country of this kind in
Montana and Wyoming. But industrial developers
see it as a wasteland valuable only for the coal
underlying it. Planned are vast energy industry
developments. (See p. 156. U.S. Bureau of Rec-
lamation photos by Lyle C. Axthelm.)
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Why Were Bankers Warned That This ‘‘New Book Could Upset the Savings Applecart’ *

How to Make Up to 13%:%
or More on Your Savings —
11 Fully Insured

There are many things banks don’t like to talk about. They don't like to talk about
the fact that they do, indeed, pay interest rates of 8%, 10%, 132 %, and often
more, to a select group of knowledgeable depositors!

What'’s the difference between these men and
women and you? Simply this—that they know
certain ‘‘inside”’ techniques of depositing and
withdrawing their savings (all perfectly legal, in-
cidentally) that you don't! And—therefore they
earn two to three times as much interest on those
savings as you do! Like this...

Would It Be Worth An Extra Ten Minutes

A Month To You—To Bring Home Two Or

Three Times As Many Dollars From Your
Savings As You're Getting Today?

The procedure is simple. But to put it to work
for you, tomorrow, you have to know these few
“smart-money”’ facts:

1. Most thrifty people in this country today are
actually losing money on their savings. The inter-
est they get from a regular bank account is actu-
ally far less than the lost purchasing power that
inflation cuts right out of their savings.

This is one of the great social tragedies of our
time. It means that if you are thrifty and prudent
in this country today, you are penalized. Either
you are driven to speculate in the stock market,
where you can be wiped out overnight. Or you try
to secure safety for your hard-earned capital in a
bank—and watch inflation turn your dreams of
early retirement and financial independence into
dust!

2. But you just don’t have to accept these two
tragic choices any longer! Now there is a Third
Way to invest your money, that gives you the
absolute safety you want, plus huge guaranteed
returns that you may not even have dreamed pos-
sible before.

Read What The Banking
Industry liself Says
About This Startling Volume!

NEW BOOK COULD UPSET
THE SAVINGS APPLECART

TIGHT MONEY, Regulation Q, and the
much-touted Age of the Consumer, are
key ingredients in a flammable mixture
about to be ignited by a book which could
explode in the face of the commercial
banking industry this year. This says:

“The millions of people who have saved
a few dollars in the form of savings ac-
counts and insurance have been prevented
from gaining any profit from their invest-
ment—indeed they have been forced to
accept real losses—by what amounts to
government agency fiat, These depositors
have contributed more, perhaps, to the
growth of our economy than any other
group, and it is unjust that controls apply
only to interest rates to depositors, while
there are no controls over the inflationary
wage and price increases. Conditions per-
mitting this 20 years of discrimination
should be changed.”

I am quoting from a book, titled, “Don’t
Bank On It! How To Make Up to 13'
percent and More on Your Savings—All
Fully Insured.”

The book-is dedicated ‘“‘to the members
of the median income group, those truly
forgotten men whose savings deposits make
banking, as we know it, possible.”

“Don’t Bank On It may be coming out
at an auspicious time, as the general pub-
lic is becoming more aware of high inter-
est rates, and, thanks to truth in lending,
is being conditioned to look at rates of 12
or 18 percent as low. No doubt he’ll soon
recognize that 4 or 5 percent is peanuts.

*Bank Marketing Management,
Feb., 1970.
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3. It is based on one simple fact: That most
depositors are completely passive about where and
how they save their money! They never take the
one or two hours that are necessary to learn the
‘“‘inside workings” of the banking system. There-
fore, they never even hear about the ‘‘super-sav-
ings-accounts” that can yield them far more than
ordinary interest on their money.

. And, above all, they have never heard about the

simple, ingenious techniques of ‘‘Loophole Depos-
iting”! Active, precisely-timed deposits and with-
drawals that take an average of ten minutes of
your time per month—and bring you back 8%...
13%2%...even 19% on every doliar, with exactly
the same total safety that 'you get on ordinary
bank accounts today!

You Do Only What The Banks And Savings
And Loan Associations Themselves
OPENLY PERMIT. Except Now—
YOU DO IT A LITTLE SMARTER!

At this moment, in this entire country, out of
the over one hundred million people who have
savings accounts, only about forty thousand of
them, use these techniques. They are still brand-
new—virtually-unknown. Only now has a book
been published that reveals them to every man
and woman who is willing to riskan8 ¢ stamp to
learn them!

The time required to read this book from cover
to cover is approximately one weekend. Or, if you
wish to skip the banking background at its begin-
ning, it will take you about an hour or two to
learn these ‘““Active Depositing” techniques them-
selves. And once you learn them, from that mo-
ment on, you will be able to exploit every legal
loophole in the entire banking system, including:

How to get more than 8% interest per year as
an absolute minimum, with hardly any more work
than filling out your deposit slip in a different
way. And then go from there all the way up to as
much as 19% to 25% in special situations, for
limited periods!

How to protect yourself against the possibility
of interest rates dropping in the future. So you're
guaranteed the high interest rates available to you
today, even if tomorrow your friends find rheir
return on their savings cut in half!

How to make banks pay interest to you on
money you don'’t really even have on deposit—on
non-existent money—on money you have already
spent! (And the bank loves you for it. Because,
no matter how much you make, they make more!
Page 143 shows you how.)

Yes, how you can even earn high interest on
your credit card! So that you are now earning in-
terest on other people’s money—and spending it
at exactly the same time!

Special Warning Section: Two common mis-
takes, that unknowingly trap thousands of deposi-
tors every year, that could completely destroy
your savings!

And how to defer income tax on the interest
you get. Two plans that offer marvelous tax-shel-
tered advantages.

And—let us repeat once again—all completely
protected by United States Government Insuring
Agencies! With no service charges—no minimum
balances—no legal technicalities! Ready to go to
work right now for the investor with $500—or
$500,000!

Prove Every Penny Of It Yourself—
Entirely At Our Risk!

The top money men in this country—the very
banks themselves—use these techniques! Why
shouldn’t you? All you risk to learn them all isan
8¢ stamp with the Coupon below! Why not send

it in—and start your savings earning double and
triple interest—8% to 13%2% or more—TODAY'!
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25 W. Merrick Rd., Dept. jg.63, Freeport, N.Y. 11520

r~=—=—-MAIL NO RISK COUPON TODAY -——=

JAY NORRIS CORP. Dept. JB-63,
25 W. Merrick Rd., Freeport, N.Y. 11520
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Please rush me: _____ (quantity) |

copy(ies) of DON'T BANK ON IT. | |

understand the book is mine for |
$8.98 complete. In addition, | un-

derstand that | may examine this |

book for a full 30 days entirely at |

your risk. If at the end of that time, I
| am not satisfied, | will simply re-

turn the book to you for every cent |

of my money back. |

[J SAVE! Order TWO for $16.00 com- I

plete. Makes an ideal giftl |
Enclosed is O check or 0 money

order for total of $__ |

New York residents add sales tax. I
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Name (print).
Address.

City.

State Zip
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