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recession psychology—
and how to beat it

A lot of investors only think ‘‘bear”
and ‘“‘bull.” But I can show you over
120 unexpected ways to make money
from today’s recession—

The recession is here. And it is
real.

But, for all too many investors, the
recession also becomes a state of
mind.

I call it ‘“‘recession psychology.”
And I know, from bitter experience,
that recession psychology can cost
you a lot of your hard-earned money.

Yet I also know that if you aren’t
blinded by recession psychology, you
can use this period of economic re-
adjustment to make a lot of money in-
stead of losing it.

Let me explain.

My name is Chase Revel. I've
owned and operated over 18 suc-
cessful businesses. But the one I
remember best was the first busi-
ness I ever started.

It made me a millionaire in a little
over a year. And I was flying high.

Times were good. And, like many
people with money to invest, I let
everyone have a shot at helping me.
You know—the traditional invest-
ment experts who told me about
such things as bull markets. And
bear markets. And options and com-
modities and alternative strategies.

Then one of our periodic reces-
sions came along.

It was a time that demanded a dif-
ferent approach. But I didn't have it.
My so-called “expert” financial ad-
visors were struck by a severe case
of recession psychology. They
panicked.

And I was their victim.

One day I was driving a Rolls-
Royce. And the next day I didn’t even
have a car. I was wiped out.

What Happened?

Well, the stock broker talked
about unforseen negative trends.
The commodity expert explained to
me, in vague terms, that interna-

tional complications, coupled with
the negative flow of events here at
home, had trapped a lot of investors.
And that I was one of them.

The options expert explained that
it wouldn’t be very smart for me to
exercise options to buy stocks at
prices higher than they were cur-
rently selling for.

And the used car salesman was

proudly showing my former Rolls to
a person who hadn't been hit so
hard.
Since that lesson in recession psy-
chology I've bounced back and done
very well. And I seem to do even
better during recessions. In fact, my
business increased about 800% in
the last recession.

What's my secret?

It’s inside information. Accurate
information, researched by a nation-
wide staff of investigative financial
reporters who know what to look for
when it comes to making money from
recessions.

And I'm willing to share my secret
with you.

You see, shortly after that first ex-
perience I had with recessions, I
formed a member-supported organi-
zation called the American Entre-
preneurs Association. It includes the
research staff I mentioned.

We've just finished a new, com-
prehensive report that gives you
some straight talk about over 120 un-
suspected ways you can make
money during recessions. And you
may have a copy free as an introduc-
tion to the American Entrepreneurs
Association.

Send for it now. Read it over and
consider what you'll find in it. And
decide for yourself if it makes sense
for you.

If it doesn’t, you won't be out any-

But if it does, you may lose a
severe case of recession psychology.
And come out of this recession far
richer than you went into it.
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