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CAN YOU CALL A MAN
A "FAILURE" AT THIRTY?

Men who think that success is only a matter of “a few years” are fail-
ures . . . however young they are!

How often have you heard some young man in business say, “I'll admit the job I have now
isn’t much but, after all, I'm only in my twenties.”

Or: “Just about every executive in the company I work for is between 45 and 65. I have
plenty of time to get ahead.”

This mistaken idea that success comes automatically with time is easy to understand.
Promotions do come regularly and effortlessly to young men of promise. But the day arrives,
often abruptly, when that promise must be fulfilled. Native ability and intelligence can carry
a man only to the mid-way point in business—beyond that he must prove his capacity to justify
a position of executive responsibility. That calls for a practical, working knowledge of business
fundamentals.

The time to build that knowledge—to lay a solid groundwork for your future progress—
is now . . . now while time is still on your side. If you fail to recognize that fact, you’ll know
only struggling, skimping and regret when your earning power should be at its height.
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FOR THE BUSINESS MAN WHO REFUSES TO STAGNATE

what the qualifications of an execu-

HALF the world is half asleep!
tive are in today’s competitive mar-

Men who could be making twice

their present salaries are coasting
along, hoping for promotions but
doing nothing to bring themselves
forcefully to the attention of man-
. agement. They're wasting the most
fruitful years of their business lives...
throwing away thousands of dollars
i they’ll never be able to make up.

FORGING
{HEAD
tn ; If you want to discover how to

’, y .ot ! start to succeed while you're still
;l\l ”\\ young—if you want to avoid the
heartbreak of failure in later years
—send today for “Forging Ahead in
Business”. . . one of the most prac-
tical and helpful booklets ever

written on the problems of personal
advancement. You will discover
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ket ...what you must know to
make $15,000, $20,000 or more a
year . . . what you must do to accu-
raulate this knowledge.

“Forging Ahead in Business” was
written for ambitious men who seri-
ously want to get down to bed-rock
in their thinking about their busi-
ness future; there’s no charge for
the booklet because, frankly, we've
never been able to set a price on it
that would reflect its true value.
Some men have found a fortune in
its pages.. If you feel that it’s meant
for you, simply fill out and return
this coupon. Your complimentary
copy will be mailed to you promptly.
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