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What Sways the Voter

Some are greatly influenced by family and friends,
while others vote according to political tradition. These are
the uncertain few at whom political campaigns are aimed.

By MARJORIE VAN DE WATER

» HOW WILL you vote on election day?
If you are like the majority of American
voters, you already know. Maybe you knew
last May even before the candidates were
nominated. Before Wallace started a third
party. Before the Dixiecrats first organized.
All the flood of impassioned campaign
oratory you have been listening to, the
newspaper editorials, the television pro-
grams, the handbills and airplane sky writ-
ing have not actually changed many votes.
What the campaign propaganda has
done, mostly, is to make the Truman sup-
porters more enthusiastic about their choice
and to make the Dewey fans more than
ever determined to put a Republican presi-
dent in office. And that is important. The
voter likes to be bolstered in his political
faith. He likes to know that others think
as he does. And he likes to be provided
with good logical reasons for his beliefs.
About half the voters, in general, know
how they are going to vote long before the
formal campaign opens. But there are a
few who do not make up their minds until
the morning of election day, or who change
their minds—perhaps several times—before
the moment arrives to drop the ballot in
the box.

Uncertain Voters

Those few—the uncertain, the “independ-
ent voters,” the fickle who change with the
weather—those are the ones to whom all
the high pressure campaign “salesmanship”
is directed.

Why are some uncertain? What causes a
man to change his vote? Repeated inter-
views with voters during the months before
presidential elections have provided the
basis for a psychological study of this.

The uncertain voter is likely to be the
man who is driven by various pressures
working at cross purposes, it was found in
one study conducted by Dr. Paul F. Lazars-
feld of New York and his associates. Their
findings are described in a new book, THE
PeopLe’s Cuoice  (Columbia University
Press).

The man in this election, for example,
who has always voted the straight Demo-
cratic ticket and who has always been a
firm defender of states’ rights, found him-
self faced with a difficult decision when
Truman was nominated.

In other cases, political traditional choice
may conflict with religious prejudice or
cither may interfere with a desire to elect
a man from a favored part of the country.

People are greatly influenced by their
family and close friends. But sometimes
there is disagreement among these so that
a person may be persuaded in one direc-
tion by a brother and in the opposite way
by a friend.

In fact, whether you vote for Truman,
Dewey, Wallace, Thurmond or Thomas,
the chances are you will do so because you
have always been a Democrat, Republican,
“liberal,” Southerner or Socialist or else
because your family, friends or the mem-
bers of an organization you belong to plan
to vote the same way.

That is what Dr. Lazarsfeld found in his
intensive study of voters in Erie County,
Pa.

Campaign Speeches

If you listened last night to a campaign
speech, and were influenced by what was
said, it was probably because you were
already prejudiced in favor of the speaker.
If you were prejudiced strongly against the
candidate when you tuned in the station or
went to the auditorium, it is likely that you
came away even more strongly determined
to vote against him.

So you are a much better campaigner for
your favorite candidate than is the candi-
date himself.

Suggestions dropped at the family dinner
table, or by a neighbor over the back fence
or in the grocery are much more likely, it
seems, to swing a vote at the last minute,
than is the carefully planned election prop-
aganda.

Voters are also influenced more by the
personality of the man running for Presi-
dent than by other party action. Dr. Lazars-
feld questioned voters who had waited
until after the party conventions to make
up their minds how to vote. Only a few
said that they made their choice on the
basis of the party platform. Not many were
swayed one way or the other by the choice
of vice-presidential nominee.

If you think of the election as a great
national drama in which the actors include
all the voters, then it is the candidate for
President who is the leading star—the hero
of the play.

And that is, actually, the psychological
mechanism employed by the wise political
strategist, according to Robert C. Myers,
social psychologist of Princeton University.

Not only in his speeches but in all the
activities of the campaign, the handshaking,
baby kissing, the tours of the grassroots—
the successful campaigner tries to get the
voter to think of him as the great lover of
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the people. This naturally puts each voter
into the part of the other lead, the lady in
distress who, if she only puts her trust in
the candidate, will be saved from danger
and evil.

The villain? The campaigner is sure to
pick at least one. Preferably it is one that
the voters already hate and fear. It may be
capitalism, communist labor organizations,
bureaucracy, war, interference with indi-
vidual rights, boss politics, Russia or
dreamy idealism.

Psychological Aspect

Next step in the psychological vote gath-
ering is to identify the political opponents
with the appropriate villain in the minds
of the voters. This is the name-alling, mud-
slinging aspect of campaigning. It is an
important part because hate is fluid; it can
easily be diverted from one object to an-
other through this kind of association. If
the political leader can succeed in causing
the voters to hate his opponent, he may
win because it is very common for people
to vote against the candidates they dislike
rather than voting for anyone.

But if the campaigner is not skillful, he
can work himself into a pretty predicament
in this way, Mr. Myers points out. He has
cast the voter in a role that is not very
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PERSUASIVE ARGUMENTS—A “bull session” may swing more votes than
a campaign address. Your vote tends to be influenced more by friends and
relatives than by the candidates’ oratory.

active. He may have too much faith in the
leader. He may be too sure that his favorite
will win and thus save the day. He may
just stay home on election day and not vote
at all.

The “band-wagon” appeal may now be
brought into play. It is a characteristic of
the American voter that he likes to be on
the winning side.

But all of the appeals of the experienced
and talented campaigner may pale into in-
significance in the face of some moving
world event.

If America is plunged into war on the
eve of election, it could change thousands
of votes. The choice of a war leader might
be entirely different from the person voters
would pick to handle pressing domestic
problems, avert an economic depression,
“crack down on labor,” or reduce taxes.

A break in the stock market bringing a
great business depression is usually the
cause of great swings in the political tide.
These ups and downs of public sentiment
have been charted bv Louis H. Bean,
statistician of the U. S. Department of Agri
culture, who, more or less as a hobby, has
made a specialty of predicting elections.
He found a clear relation between the
business cycle and the political cycle.

A business crisis is more important in
swinging votes than an international crisis,
he found. That is because a depression af-
fects voters all over the country alike. The
international crisis is likely to cause divi-
sion among the voters and raise issues
which separate East from Midwest, for ex-
ample, or one group from another. Dr.

Bean reports his studies in How To PrEDICT
Erecrions (Knopf).

Economic bad times work to the disad-
vantage of whatever political party is in
power at the time. The League of Nations
issue is generally held responsible for the
defeat of the Democrats in 1920, but Mr.
Bean considers that the fact that the prices
farmers received for their products had
declined 20% between May and election
day, was certainly a major factor.

Franklin D. Roosevelt was a depression-
created President, Mr. Bean points out, and
the New Deal began to wane in popularity
with the decline in business activity and
agricultural prices in 1938. Harding, Mc-
Kinley and Cleveland in 1884 were also
depression elected.

Influence of Calamities

Droughts and other natural calamities
are also likely to bring about a change in
the political point of view. Whenever men
are unhappy or in distress, the natural
tendency is to want to change things. It is
not possible to change the weather at will,
but you can change your vote and hope for
better days.

But whoever you vote for, when election
day is over you are likely to find that you
and all your neighbors are more favorably
disposed toward the man who wins. If you
voted for him, you will be more staunch
than ever in his support. If you were un-
certain whether to vote for him or not, you
will probably be won over. If you voted
against him, you will be less down on him
than you were during the heat of the cam-
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“The whole world is queer
except thee and me, and
sometimes even thee seems
a little queer”

~ HANDBOOK OF
PSYCHIATRY

by Winfred Overholser, o.8., M.0., Sc.0.
and Winifred V. Richmond, 8.5., .M., P0D.

It is the authors’ belief that much
of the layman’s dread of mental ab-
normalities comes from ignorance of
the psychiatric disorders and their
treatment, and the way must be
prepared for the understanding of
the problems of prevention and
therapy.

To such clarification this book is
aimed, and the following subjects
are discussed: the difference between
psychology and psychiatry, the de-
velopment of psychiatry and psycho-
analysis, the role of psychiatry in
daily life, and various mental ill-
nesses and their treatment.

The reviewers have said of this
book: “... it would probably be
difficult to find a more admirable
‘first reader’ in psychiatry;” “. .. a
sensible and authoritative discus-
sion of the modern concepts of psy-
chiatry . . . well documented, simply
worded, and carefully prepared;”
“...understandable to the laity and
also informative to the expert.”

252 Pages. $4.00

At your bookstore or:

L

LIPPINCOTT BOOKS

J.B. L1pPINCOTT COMPANY, Medical Division
East Washington Square, Philadelphia 5, Pa.

I enclose $4 for my copy of Overholser and
Richmond’s HANDBOOK OF PsYCHIATRY.

Name

Street

City, Zone. State
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Do You Kow?

The dusky salamander, the most common
type along streams in the eastesn part of
the United States, lays from 20 to 40 eggs
beneath a stone near a spring and stays
with them for two months until they hatch.

Frederick the Great is said to be respon-
sible for promoting potato culture in Prus-
sia; a little over two centuries ago he had
seed potatoes distributed free and com-
pelled the peasants to cultivate them.

In making asbestos cloth, a certain amount
of cotton fiber is often used to give a firmer
construction; the fireproof asbestos fibers
are slippery and do not hold together as
well as when a cotton mixture is used.

Gasoline vapor, found in some natural
gases, is recovered in tall slender towers
called absorbers; in these, oil trickling
downward is encountered by the gasgasoline
mixture and the gasoline is thus salvaged.

Dairies have used sound waves, too rapid
for the human ear, to ho ize milk;
they shake up the milk so wviolently that
the fat globules blend themselves with the
water globules in such a way as to be not
easily separated.

Bridge Checks Temperature
For Vapor Pressare Studies

Precise temperature measurement is
an important part of vapor pressure
studies at Bureau of Mines, Bartlesville,
Okla. Samples are immersed in a con-
stant temperature bath during test, and
a Mueller Bridge gives exact temperature
indications.

Catalog E-33C(1) describes the Muel-
ler Bridge. Free on request.
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paign. When he is inaugurated in January,
everybody will be cheering.

Americans like to climb on the band
wagon. They also have a way of swinging
in the direction of the most popular choice.
This is what gives democracy in this coun-
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ury its stability, psychologists believe. It is
what makes it possible for us to go on hav-
ing hotly contested electons and then,
after all the bets are paid eoff, settling down
to business again satisfied with the result.

Science News Lletter, October 30, 1948

Greater Hope for TB

» GREATER HOPE is now held by med-
ical authorities that tuberculosis of the
bones and joints and genitourinary tract
will be improved by streptomycin treat-
ment.

In the future, also, there may be fewer
undesirable reactions to the drug since it
has been found that the daily dosage can
be cut in half without affecting the results.

These conclusions were contained in the
second annual progress report on the
effects of streptomycin treatment in all
types of tuberculosis which appeared in the
JOURNAL oF THE AMERICAN MEDICAL Asso-
ciatioN (Oct. 23). Dr. Austin Smith, secre-
tary of the Association’s Council on Phar-
macy and Chemistry, states that the conclu-
sions are based on a study made of 2,780
patients with all types of tuberculosis
treated with the drug since June, 1946. The
Veterans Administration and the Army
and Navy have cooperated in this investi-
gation.

Types of tuberculosis and their response
to treatment are as follows:

In 943 patients with tuberculosis of the
lungs 77% to 83% showed improvement.
Moreover, 75% of the patients who were
becoming worse prior to streptomycin treat-
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ment, improved during treatment, “a re-
versal in trend which is regarded as espe-
cially significant,” according to the report.
The improvement, however, is partial and
only rarely complete and there is a high
rate of relapses, Dr. Smith points out.

In 112 patients with involvement of the
windpipe and its branches, and 166 patients
with tuberculosis of the larynx or voice
organ, there was from 80% to 90% im-
provement. These two types “compose one
of the most favorable fields for streptomycin
therapy,” Dr. Smith states.

In 368 patients with TB-produced open
sores and ulcers of the skin, nearly four
out of five, or 78% of the sites of infection
were healed.

In 192 patients with TB of the bones and
joints, 91% showed improvement in that
there was a reduction in inflammation, pain
and swelling.

In 112 patients with TB of the genito-
urinary tract, there was an 80% improve-
ment.

Favorable results were also obtained in
small numbers of patients with TB of the
alimentary tract, TB of the lymph glands,
peritonitis, and inflammation of the middle
ear.
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Drug Relieves Gas Pains

» ONE of the common distressing after-
effects of operations, abdominal distention,
or “gas pains,” can be prevented or quickly
relieved in many patients by a chemical
called urecholine.

The good results with this medicine were
reported by Dr. Clarence E. Stafford of the
College of Medical Evangelists School of
Medicine and Drs. Alexander Dederer and
Arthur 1. Kugel of Los Angeles at the
meeting of the American College of Sur-

geons.

About half of a group of 41 patients had
good results from lozenges of the drug put
under the tongue three times a day, and
another third so treated had only slight or
moderate discomfort from distention or
cramping. Some of those who got no relief
when the drug was given under the
tongue were then given a small dose by
injection into the skin. This brought relief
within about five minutes.

The drug must not be given by injection
into the muscles or veins, the doctors cau-

tioned, because then it may cause a drop
in blood pressure and collapse. The dose,
they also pointed out, should be adjusted
for each patient.

Science News Letter, October 30, 1948
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Don’t Get “Stuck”!
Read “How to Be an Expert Car Buyer”,
the sensational new 96 page book sweep-
ing the country. It can save you hundreds
of dollars. Covers 36 tricks used to de-
fraud new and used car buyers; fair
prices and trade-ins; fair finaneing and
insurance; operating and repair costs;
how to spot a ‘“lemon”; stolen cars; ete.
Mr. R. J. Schmunk, Pres. AAA, states:
“Even a hasty reading of your valuable
book should prevent most people from
falling into the most obvious mistakes.”
A eopy should be in every American
home. On sale at Macys, New York; Gim-
bels, Phila.; Marshall Field, Chicago.
Only $1; COD $1.18. Cummings Enter-
prises, Keystone State Bldg., Phila. 7, Pa.




